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Book ***** Print on Demand *****. 1903 edition.: .has gone far
enough, when points have been pressed hard enough, and even
when enough goods have been sold. No salesman of tact will
force sales that he knows the customer will regret, or, in the case
of wholesaling, that will overstock and hamper the business of
the retailer. A tactful intercourse with your fellow employes is
also most desirable. It helps to oil the machinery of the business
all around. If you are a proprietor or one in authority, tact in
dealing with those under you is of much importance. Persons in
the service of others are apt to be sensitive and often imagine
themselves to be victims of injustice when there is no cause for it.
The result of such a feeling is apt to be discontent or even
disloyalty. A tactful way of gaining orders or even of reproving
the negligence or mistakes of your people will often do more to
insure good service than if you spoke like an autocrat. Never
forget, also, to give praise or encouragement where they are...
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The publication is easy in read through safer to comprehend. It is actually loaded with wisdom and knowledge Its been
printed in an extremely simple way and is particularly simply right a=er i finished reading through this pdf where
actually modified me, affect the way i believe.
-- Ms. Clem entina  Cole V-- Ms. Clem entina  Cole V

This is the very best publication i have got read until now. It is definitely simplified but shocks within the fi=y percent of
the pdf. You may like how the article writer create this pdf.
-- Rosa r io Dur g a n-- Rosa r io Dur g a n
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